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Executive Program in

Program Objectives

« Identify shopping center characteristics o <hoild take thic cotree?
« Learn the roles of management and a leasing staff £

* Understand the different types of retailers and aspects
of merchandising
« Determine appropriate strategies and materials for

« Real Estate industry professionals
« Property buyers and sellers

‘marketing the property and develop practices for *Real Estate Brokers and Consultants
retaining tenants

* Identify major lease provisions and clauses and their Total Duration:.
impact on the property’s financial health

+ Understand the techniques for promoting shopping « In Class Training of ~32 hours
centers to ret: istomers _

« Identify office bu

ing characteristics and economic

« Cond i y positi ice building within the market

« Determine appropriate marketing strategies for office buildings

* Establi ing plans, i space d prospect
qualification criteria

« Understand d clauses, impact on health

« Expl techniques for ]

Tenant Retention — Office Buildings

Marketing & Leasing Stralegwes Market Analysis —

- Office Buildings Y
Market Assessment Marketing Strategies
~Office Buildings ~ Retail Properties
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WORK
Leasing Strategies Essentials of the Lease
~ Retail Properties T = Retail Properties

Office Markets

Retail Properties
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ENROLL NOW

ALL: 1-800-22-7364 (1-800-22-REMI)

)
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